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NAME OF OFFEROR OR CONTRACTOR


SECTION H - SPECIAL CONTRACT REQUIREMENTS
H.1 GEOGRAPHICAL ZONES


Offerors are requested to identify in Table A the geographical zone or zones for which they wish to be considered during the Task Order, Fair Consideration Process.   After award of the multiple award contracts, task orders will be competed by the various NAVSEA Warfare Center sites to meet project/program requirements.  Each task will be competed by the Warfare Center that has the requirement in the applicable zone of performance.  To be considered in one or more of the seven zones, you must have held or currently hold a prime contract, subcontract or currently have a local office in the zone(s) in which you wish to be considered.  The definition of local office is an office within the geographical zone(s) identified in H.1 that is 1) in existence at the time the RFP is issued; 2) is in business to provide the support found in the Functional Areas identified in the SOW; and 3)staffed by employees employed by the prime contractor who proposes on the RFP, or at least one of its team members (subcontractor).  For the purpose of the qualification requirement, contract means meaningful work performed for one or more of the NAVSEAWarfare Center sites, NAVSEA Headquarters, and its related PEOs and field activities in one or more of the 21 Functional Areas.  An order on a GSA contract may qualify as a contract if it is relevant to the 21 Functional Areas of the SOW.  The following map identifies the seven zones:  Northeast, National Capital, Mid-Atlantic, Gulf Coast, Midwest, Southwest, and Northwest.
GEOGRAPHICAL ZONES


SECTION I - CONTRACT CLAUSES

CLAUSES INCORPORATED BY REFERENCE

	52.203-3 
	Gratuities 
	APR 1984 
	 

	52.202-1 
	Definitions 
	DEC 2001 
	 

	52.203-5 
	Covenant Against Contingent Fees 
	APR 1984 
	 

	52.203-6 
	Restrictions On Subcontractor Sales To The Government 
	JUL 1995 
	 

	52.203-7 
	Anti-Kickback Procedures 
	JUL 1995 
	 

	52.203-8 
	Cancellation, Rescission, and Recovery of Funds for Illegal or Improper Activity 
	JAN 1997 
	 

	52.203-10 
	Price Or Fee Adjustment For Illegal Or Improper Activity 
	JAN 1997 
	 

	52.203-12 
	Limitation On Payments To Influence Certain Federal Transactions 
	JUN 2003 
	 

	52.204-2 
	Security Requirements 
	AUG 1996 
	 

	52.204-4 
	Printed or Copied Double-Sided on Recycled Paper 
	AUG 2000 
	 

	52.209-6 
	Protecting the Government's Interest When Subcontracting With Contractors Debarred, Suspended, or Proposed for Debarment 
	JUL 1995 
	 

	52.211-15 
	Defense Priority And Allocation Requirements 
	SEP 1990 
	 

	52.215-2 
	Audit and Records--Negotiation 
	JUN 1999 
	 

	52.215-8 
	Order of Precedence--Uniform Contract Format 
	OCT 1997 
	 

	52.215-10 
	Price Reduction for Defective Cost or Pricing Data 
	OCT 1997 
	 

	52.215-14 
	Integrity of Unit Prices 
	OCT 1997 
	 

	52.215-15 
	Pension Adjustments and Asset Reversions 
	DEC 1998 
	 

	52.215-17 
	Waiver of Facilities Capital Cost of Money 
	OCT 1997 
	 

	52.215-18 
	Reversion or Adjustment of Plans for Postretirement Benefits (PRB) Other than Pensions 
	OCT 1997 
	 

	52.215-19 
	Notification of Ownership Changes 
	OCT 1997 
	 

	52.215-21
	Requirements for Cost or Pricing Data or Information Other Than Cost of Pricing Data - Modifications
	OCT 1997
	

	52.216-7 
	Allowable Cost And Payment 
	DEC 2002 
	 

	52.217-8 
	Option To Extend Services 
	NOV 1999 
	 

	52.219-4 
	Notice of Price Evaluation Preference for HUBZone Small Business Concerns 
	JAN 1999 
	 

	52.219-8 
	Utilization of Small Business Concerns 
	OCT 2000 
	 

	52.219-9 Alt II 
	Small Business Subcontracting Plan (Jan 2002) Alternate II 
	OCT 2001 
	 

	52.219-14
	Limitations on Subcontracting
	DEC 1996
	

	52.219-16 
	 Liquidated Damages-Subcontracting Plan 
	JAN 1999 
	 

	52.222-1 
	Notice To The Government Of Labor Disputes 
	FEB 1997 
	 

	52.222-3 
	Convict Labor 
	JUN 2003 
	 

	52.222-21 
	Prohibition Of Segregated Facilities 
	FEB 1999 
	 

	52.222-26 
	Equal Opportunity 
	APR 2002 
	 

	52.222-35 
	Equal Opportunity For Special Disabled Veterans, Veterans of the Vietnam Era, and Other Eligible Veterans 
	DEC 2001 
	 

	52.222-36 
	Affirmative Action For Workers With Disabilities 
	JUN 1998 
	 

	52.222-37 
	Employment Reports On Special Disabled Veterans, Veterans Of The Vietnam Era, and Other Eligible Veterans 
	DEC 2001 
	 

	52.222-41 
	Service Contract Act Of 1965, As Amended 
	MAY 1989 
	 

	52.222-43 
	Fair Labor Standards Act And Service Contract Act - Price Adjustment (Multiple Year And Option) 
	MAY 1989 
	 


	52.223-6 
	Drug-Free Workplace 
	MAY 2001 
	 

	52.223-14 
	Toxic Chemical Release Reporting 
	AUG 2003 
	 

	52.225-8 
	Duty-Free Entry 
	FEB 2000 
	 

	52.225-13 (Dev) 
	Restriction on Certain Foreign Purchases 
	JUN 2003 
	 

	52.226-1 
	Utilization Of Indian Organizations And Indian-Owned Economic Enterprises 
	JUN 2000 
	 

	52.227-1 
	Authorization and Consent 
	JUL 1995 
	 

	52.227-2 
	Notice And Assistance Regarding Patent And Copyright Infringement 
	AUG 1996 
	 

	52.227-3 
	Patent Indemnity 
	APR 1984 
	 

	52.227-10 
	Filing Of Patent Applications--Classified Subject Matter 
	APR 1984 
	 

	52.227-11 
	Patent Rights--Retention By The Contractor (Short Form) 
	JUN 1997 
	 

	52.227-12 
	Patent Rights--Retention By The Contractor (Long Form) 
	JAN 1997 
	 

	52.227-13 
	Patent Rights--Acquisition By The Government 
	JAN 1997 
	 

	52.228-7 
	Insurance--Liability To Third Persons 
	MAR 1996 
	 

	52.229-3 
	Federal, State And Local Taxes 
	APR 2003 
	 

	52.230-2 
	Cost Accounting Standards 
	APR 1998 
	 

	52.230-3 
	Disclosure And Consistency Of Cost Accounting Practices 
	APR 1998 
	 

	52.230-6 
	Administration of Cost Accounting Standards 
	NOV 1999 
	 

	52.232-1 
	Payments 
	APR 1984 
	 

	52.232-8 
	Discounts For Prompt Payment 
	FEB 2002 
	 

	52.232-9 
	Limitation On Withholding Of Payments 
	APR 1984 
	 

	52.232-11 
	Extras 
	APR 1984 
	 

	52.232-17 
	Interest 
	JUN 1996 
	 

	52.232-18 
	Availability Of Funds 
	APR 1984 
	 

	52.232-20 
	Limitation Of Cost 
	APR 1984 
	 

	52.232-22 
	Limitation Of Funds 
	APR 1984 
	 

	52.232-23 
	Assignment Of Claims 
	JAN 1986 
	 

	52.232-25 
	Prompt Payment 
	FEB 2002 
	 

	52.232-33 
	Payment by Electronic Funds Transfer – Central Contractor Registration
	OCT 2003 
	 

	52.233-1 
	Disputes 
	JUL 2002 
	 

	52.233-3 
	Protest After Award 
	AUG 1996 
	 

	52.233-3 Alt I 
	Protest After Award (Aug 1996) -  Alternate I 
	JUN 1985 
	 

	52.237-3 
	Continuity Of Services 
	JAN 1991 
	 

	52.237-10 
	Identification of Uncompensated Overtime 
	OCT 1997 
	 

	52.242-1 
	Notice of Intent to Disallow Costs 
	APR 1984 
	 

	52.242-3 
	Penalties for Unallowable Costs 
	MAY 2001 
	 

	52.242-4 
	Certification of Final Indirect Costs 
	JAN 1997 
	 

	52.242-13 
	Bankruptcy 
	JUL 1995 
	 

	52.243-1 Alt I 
	Changes--Fixed Price (Aug 1987) -  Alternate I 
	APR 1984 
	 

	52.243-2 Alt I 
	Changes--Cost-Reimbursement (Aug 1987) -  Alternate I 
	APR 1984 
	 

	52.244-5 
	Competition In Subcontracting 
	DEC 1996 
	 

	52.244-6 
	Subcontracts for Commercial Items 
	APR 2003 
	 

	52.245-1 
	Property Records 
	APR 1984 
	 

	52.245-2
	Government Property (Fixed Price Contracts) (JUN 2003) – Alternate I
	APR 1984
	

	52.245-4 
	Government-Furnished Property (Short Form) 
	JUN 2003 
	 

	52.245-5
	Government Property (Cost-Reimbursement, Time-and-Material, or Labor-Hour Contracts)
	JUN 2003
	


ADDITIONAL INSTRUCTIONS TO OFFERORS

1.0
INTRODUCTION

The purpose of this Request for Proposal is to procure Engineering, Technical, and Programmatic services in support of NAVSEA Warfare Centers, NAVSEA Headquarters, it’s related PEOs and field activities.  The period of performance shall be five years from date of contract award, plus two five-year Award Term Options.

Questions concerning the solicitation:  Offerors may submit questions, concerns, or request clarification of, any aspect of this solicitation via electronic mail to the following address:  seaportenhanced@nswc.navy.mil.  The offeror must include the company name in the subject line of the email.  The questions should include the page number and paragraph number or identifier, which pertains to the offeror’s question. Questions received without this information may not be answered.  It is requested that all questions be received by 08 January 2004 to allow the Government adequate time to prepare and issue responses so that offerors can use the information in preparing their proposals.  Although every effort will be made, the Government makes no guarantee that questions received after 08 January 2004 will be answered.  Comments and questions must reference SOLICITATION N00178-04-R-4000.  Acknowledgement of receipt of questions will not be made.  Communications deemed necessary or important to understand or respond to the solicitation will be posted along with any and all solicitation amendments at website http://www.nswc.navy.mil/wwwDL/XD/SUPPLY/.

2.0
INSTRUCTIONS FOR SUBMISSION OF OFFERS

2.1 Proposals must be submitted no later than 22 January 2004 at 2:00 p.m. local time. (NOTE:  Dahlgren is on Eastern Standard Time).  One entire copy of the RFP (signed by the offeror) must be submitted to the following address:  




Contracting Officer





Naval Surface Warfare Center





Dahlgren Division





17320 Dahlgren Road





Dahlgren, VA  22448-5100





Attention  Code XDS10





Bldg 183, First Floor Room 139


One entire copy of the RFP includes:  RFP with Amendment change pages; all Attachments except J.4 Questions and Answers from Draft Solicitation and J.6 Visitor Request Form; one paper Technical Proposal; one paper Cost Proposal; one Cover Letter plus CCR Registration Information; Attachment J.5 submitted on Compact Disk ( CD-ROM); and Subcontracting Plan per FAR 19 (hard copy).

Reference paragraph 2.3 of this section for additional submission requirements.


Modifications, amendments, or withdrawal of proposals and other written non-electronic communications should also be made to the above address.

2.2
Telegraphic offers shall not be considered.

2.3      Files should be in Microsoft Office compatible format.  Offerors must comply with the detailed instructions for the format and content of the proposal.  A total of TEN (10) paper technical proposals, ONE (1) technical proposal and cost proposal on CD-ROM; and Subcontracting Plan per FAR 19 on CD-ROM shall be delivered to the following address no later than 22 January 2004 at 2:00 p.m. local time (NOTE:  Panama City is on Central Standard Time):




Naval Surface Warfare Center Panama City





110 Vernon Avenue





Panama City, FL  32407-7001





ATTN:  William Sawyer, Code A03, Bldg 373  

IF AN OFFEROR PLANS TO HAND DELVIER THE PACKAGE TO PANAMA CITY, THEY MUST COMPLETE THE FORM PROVIDED AS ATTACHMENT J.6 AND TELEFAX THE FORM TO MR. SAWYER, FAX NUMBER (850)234-4801.  FAILURE TO DO SO WILL REQUIRE THAT YOU BE ESCORTED WHEN YOU REACH THE BASE.

The offeror is required to submit one entire copy (signed by the offeror) of the RFP in their proposal.

Volume I – Technical Proposal addressing:

Evaluation Factor 1: Technical Capability (Depth and Breadth)         Table A Plus 30 pages total   






                     regardless of the number





                     of zones proposed.

Evaluation Factor 2:  Management Approach:

(a) Management Plan

            10 pages

(b) Subcontracting (Large Business Only)
            10 pages

(c) Subcontracting/Teaming Arrangements (Applies to all businesses) Exhibit B

Evaluation Factor 3: Past Performance
No separate submission (included in Table A)

Volume II – Cost/Price Proposal addressing:

Evaluation Factor 4:  Price

(a) Guaranteed Savings and Cost Approach
            20 pages

(b) Ceiling Unit Price for Item 0001
              1 page

(c) Compensation Plan                      
            No Page Limit

NOTE:  The Government will not consider any information presented beyond the last whole word within the PAGE LIMIT.

NOTE:  Cost information shall be limited to Volume II Cost/Price Proposal.  No Cost or Price information shall appear in Volume I Technical Proposal.

5.0 
PROPOSAL CONTENT:

5.1
The completion and submission to the Government of an offer shall indicate the offeror’s unconditional agreement to the terms and conditions in this solicitation.  In evaluating an offeror’s capability, the Government shall consider how well the offeror complied with the instructions in this solicitation.

5.2
COVER LETTER:  The proposal shall include a cover letter signed by an individual authorized to commit the company to the proposal.  The cover letter shall identify all enclosures being transmitted as part of the proposal.  The letter shall reference the solicitation number and acknowledge that it transmits an offer in response to the solicitation.  The cover letter required by this paragraph supercedes and replaces the “First Page” requirements referred to in FAR 52.215-1, Subsection (2).  It shall state:


1.
Commercial and Government Entity (CAGE) number,


2.
Duns Number,


3.
Taxpayer Identification Number (TIN),


4. 
Clearly identify the zone or zones being proposed on,


5.
Name, address and telephone number of the cognizant DCAA office,


6.
Name, address and telephone number of the cognizant ACO, and


7.
Proposal validity through 20 May 2004,


8.
Names and telephone numbers of persons authorized to conduct negotiations, as well as



the names of the official authorized to bind the offeror’s organization shall be clearly 



identified,

         9.
A copy of the prime contractors CCR registration information from the CCR website.

5.3
Standard Form 33 with blocks 12 through 18 completed.  The offeror is to submit one copy of the entire solicitation.  Attention is directed to the following sections which contain fill-ins:

5.3.1 Section B:  All fill-ins to be completed by the offeror.  The Offeror shall insert the proposed amount or contractor specific information where an * appears in Section B.    The Offeror shall also complete the table indicating which zone(s) are being proposed.

5.3.1.1  The Offeror must propose labor rates to establish ceiling prices for CLINs 0001,0004, and 0007.   The rate for CLIN 0001 must:

· be the actual  hourly labor rate,

· from the most recent fully completed accounting year,

· for the highest (direct cost) labor category within the team proposed.

The rate(s) proposed for CLINs 0004 and 0007 shall be based on the CLIN 0001 rate with escalation which reflects the offeror’s best judgment.

Note that the rate may be from the prime or any other team member.  All applicable direct and indirect costs, escalation and fee associated with the labor rate must be applied.  This rate should not include any travel or ODC costs.   Only one ceiling unit price should be proposed for Item 0001.  This rate will be the highest (direct cost) labor category with the team proposed to cover all zones proposed.

5.3.2  Section H:  All fill-ins to be completed by the offeror.  In clause H-11, Guaranteed Savings Clause the Offeror shall insert the proposed amount or information where an * appears in Section H.    

5.3.3  Section K:  All fill-ins to be completed by the offeror.  The Offeror shall insert the proposed information where an * appears in Section K.    

5.4
Volume I -Technical Proposal:

5.4.1  Evaluation Factor 1: Technical Capability Depth and Breadth (Table A plus 30 pages):  The solicitation contains a single SOW for Warfare Center efforts.  There are seven zones – Northeast; National Capital; Mid-Atlantic; Gulf Coast; Midwest; Pacific Northwest; and Southwest.  Offerors shall specify which Zone or Zones they propose to support as well as the specific Functional Areas (SOW Paragraphs 3.1 through 3.21) that the offeror proposes to perform.  The offeror shall complete a copy of Table A (located at the end of the solicitation and provided electronically) for each zone being proposed on to: (1) Specify which zone or zones are to be supported; (2) which Functional Areas (SOW Para. 3.1 through 3.21) are to be performed in each zone being proposed on;  (3) provide it’s depth and breadth of experience and expertise in the functional areas (SOW paras. 3.1 through 3.21) performed within the past three (3) years; and (4) Demonstrate that an appropriately experienced and educated workforce will be used to provide support within each zone proposed on.  Experience in these functional areas may be gained from working with NAVSEA, it’s Program Executive Offices (PEO’s), Warfare Center sites as well as other Government organizations.  The offeror should provide the maximum amount of experience and expertise that the offeror (or offeror’s team) has performed within the past three (3) years for each functional area.  If proposing a team, each team member listed must be in Exhibit B.  Offerors must demonstrate applicable relevant experience in the Functional Areas found in SOW Paragraphs 3.1 through 3.21.  Additionally, offerors shall complete Sheet 2 of Table A that shows workforce composition relative to the functional area and zone being proposed on.  The Offeror’s labor mix should be multi-disciplinary that identifies one key individual per Functional Area proposed.

 (d) Factor 4:  Cost/Price.  The Offeror’s proposed saving percentages (guaranteed savings for repetitive work and volume discounts) from clause H-10 will be evaluated for reasonable price savings over the life of the contract.  The offeror’s ceiling unit price for Item 0001 will be evaluated.  

3.2
EVALUATION PROCESS

(a)
The Government will evaluate the offeror’s Technical Capability, Management, Past Performance and Cost/Price proposals using four adjective rating definitions (Outstanding, Good, Satisfactory, and Unsatisfactory).

(b)
The Government will assign a rating (as defined below), based on the offeror’s ability to support the Government’s requirements.

(c)
The Government will first determine if the offeror meets the criteria for presence in each zone proposed on (presence is defined as “The offeror has held or currently holds a prime contract or subcontract or currently has a local office in the zone(s) proposed on”).  The Government will then assign a rating to the Management and Past Performance factors.  Any proposal rated as Unsatisfactory in Management or Past Performance will be excluded from the competition.  Those proposals rated as Satisfactory or better in Management and Past Performance will then be rated as to Technical Capability in each zone the offeror proposed on by comparing the overall merits of the proposal against the requirements in the SOW.  Any proposal rated as Unsatisfactory in Technical Capability within a zone or that does not meet the criteria for presence will not be considered for award in that zone.  Any proposal evaluated as Unsatisfactory in the Cost/Price factor will not be considered for award.

(d)
The Government reserves the right to limit the number of Prime Contract Awards if it is determined that an adequate number of outstanding proposals that represent both Large and Small Business have been received in any zone.

4.0  FACTOR RATING SCALE

Factor 1: Technical Capability – Depth and Breadth
OUTSTANDING:
Large Business - Relevant experience in 18-21 functional areas of the SOW in the zone(s) proposed on.  Small Business - Relevant experience in 3 or more functional areas of the SOW in the zone(s) proposed on.

GOOD:

Large Business - Relevant experience in 10-17 functional areas of the SOW in the zone(s) proposed on.  Small Business - Relevant experience in 2 or more functional areas of the SOW in the zone(s) proposed on

SATISFACTORY:

Large Business – Relevant experience in 2-9 functional areas of the SOW in the zone(s) proposed on.  Small Business - Relevant experience in 1 functional area of the SOW in the zone(s) proposed on.

     B.  Large Business - Offeror did not propose small business subcontracting goals in accordance with the RFP.

     C.  No subcontracting/teaming arrangements are in place as demonstrated in Exhibit B.

Factor 3 Past Performance
     Offerors will receive a Neutral rating if they have no relevant past performance.

OUTSTANDING:  

The offeror has received the highest possible ratings in the areas of quality, schedule, and business relations from substantially all of the references or past performance sources available.  Substantially all of the past performance references contacted would contract with the offeror again for similar work.

GOOD:  

The offeror has received the highest possible ratings in the areas of quality, schedule, and business relations from the clear majority of references or past performance sources available.  The vast majority of the past performance references contacted would hire the offeror again for similar work.

SATISFACTORY:  

The offeror has received the highest possible ratings in the areas of quality, schedule, and business relations from a majority of the references or past performance sources available.  A majority of the past performance references  contacted would hire the offeror again for similar work.

UNSATISFACTORY:  

The offeror has received the highest possible ratings in the areas of quality, schedule, and business relations from less than a majority of the references or past performance sources available.  Less than a majority of the past performance references contacted would hire the offeror again for similar work.

Factor 4 Cost/Price

     A.  Guaranteed Savings and Cost Approach

     B.  Ceiling Unit Price

OUTSTANDING:  

The offeror must demonstrate a strong commitment to price reduction.  This must include the following:

 -   The percentages proposed in the Guaranteed savings clause must exceed 5% per year, which is convincingly substantiated in the price proposal.

 -   The maximum pass through rate proposed is equal to or less than 3%.
 -   The unit ceiling rate for Item 0001 is:

     The actual hourly rate for the team's highest paid labor category,

     DCAA recommended rates (if applicable),

     Using less than 4% annual escalation and 

     A fee/profit percentage equal to or less than 8%.

 -   The cost savings approach must have a high probability of resulting in savings.

GOOD:  

The offeror must demonstrate a reasonable commitment to price reduction.  This must include the following:

-   The percentages proposed in the Guaranteed savings clause must exceed 3% per year, which is convincingly substantiated in the price proposal.

-   The maximum pass through rate proposed is 3.1% through 4% 

 -   The unit ceiling rate for Item 0001 is:

     The actual hourly rate for the team's highest paid labor category;

     DCAA recommended rates (if applicable),

     Using less than 5% annual escalation and 

     A fee/profit percentage equal to or less than 8%.

 -   The cost savings approach must have a reasonable probability of resulting in savings.

SATISFACTORY:  

The offeror must demonstrate a commitment to price reduction.  This must include the following:

 -    The percentages proposed in the Guaranteed savings clause must exceed 1% per year, which is convincingly substantiated in the price proposal.

 -   The maximum pass through rate proposed is 4.1% through 5%

 -   The unit ceiling rate for Item 0001 is:

     The actual hourly rate for the team's highest paid labor category,

     DCAA recommended rates (if applicable),

     Using less than or equal to 6% annual escalation and 

     A fee/profit percentage equal to or less than 8%.

 -  The cost savings approach must have a possibility of resulting in savings.

UNSATISFACTORY:  

The offeror did not demonstrate a commitment to price reduction.  This must include the following:

 -   The percentages proposed in the Guaranteed savings clause did not exceed 1% per year, which is not convincingly substantiated in the price proposal.

 -   The maximum pass through rate proposed is 5.1% or greater.

 -   The unit ceiling rate for Item 0001 is:

     not the actual hourly labor rate for the team's highest paid labor category,

     Does not include the applicable DCAA recommended rates (if applicable),

     Using greater than 6% annual escalation and 

     A fee/profit percentage greater than 8%.

-    The cost savings approach did not have a possibility of resulting in savings.

NOTE:  If a proposal receives an unsatisfactory rating in the Management, Past Performance, or Cost/Price factors, it will be excluded from award consideration.

5.0 OVERALL RATING SCALE
An overall rating per zone evaluated will be assigned to each proposal.


OUTSTANDING  The Offeror demonstrated the highest likelihood of meeting government expectations for the performance of the contract.  The Offeror is highly likely to win task orders during the period of performance and has the capability to perform awarded task orders.  The offeror has not received any "unsatisfactory" or "satisfactory" factor ratings.  The proposal overall is a high value to the Government considering the four evaluation factors.


GOOD  The Offeror demonstrated a reasonable likelihood of meeting government expectations for the performance of the contract.  The Offeror is likely to win task orders during the period of performance and should have the capability to perform awarded task orders.  The offeror has not received any "unsatisfactory" factor ratings.  The proposal overall is a reasonable value to the Government considering the four evaluation factors.


SATISFACTORY  The Offeror demonstrated that the offeror may have trouble meeting government expectations for the performance of the contract.  The Offeror is not likely to win many task orders during the period of performance and may not have the capability to perform all of the awarded task orders.  The offeror has not received any "unsatisfactory" factor ratings.  The proposal overall has limited value to the Government considering the four evaluation factors.


UNSATISFACTORY  The Offeror demonstrated that the offeror may have significant risk in meeting government expectations for the performance of the contract.  The Offeror is not likely  to win many task orders during the period of performance and may not have the capability to perform all of the awarded task orders.  The offeror has received at least one "unsatisfactory" factor rating.  The proposal overall has almost no value to the Government considering the four evaluation factors.
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